BACHELOR®"

SUP'TG / SALES & MANAGEMENT

RMS Bachelor — Third Year Courses

Sales and Negotiation

Sales Actions/Sales Action Plan
Sales Force Management

Team Leadership

Auchan Challenge

Management Control

Client Risk and Debt Recovery
Bank and Market Funding
International Business
International Negotiation
Purchasing Management

Applied Mathematics

Information Systems

Sustainable Development
Management and Professional Ethics
Introduction to Strategy

Company Creation and Planning
Professional Coaching

Internship Report and Presentation
English, German, Spanish



