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With my high school diploma (summer 2005) under my belt, | wanted to enroll in a business
school so as to reap the advantages sown by such a university as Sup’TG Reims, compared
with other forms of further education.

By joining Sup’TG | was able to define my own project through the opportunities offered and
the personal tutoring set up.

Sup’TG brings you into contact with a major group, Reims Management School, and all its
strong points including its alumni network, accreditations and high-quality teaching (e.g.
permanent teaching staff as well as guest professors and market simulation classes).

On the one hand, Sup'TG gives students who have decided on what they want to do or
would like to find a job a three-year undergraduate degree recognized by companies and, on
the other hand, as in my case, it gives students access to the Ecricome and Passerelles
competitive examinations for continuing their education and specializing in a Master’s cycle.

I am currently studying at the Business School in Tours and will thus specialize in a field that
perfectly complements the generalist training | received at Sup’TG.

Moreover, Sup’TG boasts a wide array of extracurricular activities, such as associations. |
was therefore President of the Students Union at Sup’TG in my second year. | was also able
to take part in associations that were common to the four RMS schools and meet other
students, learn about oenology while others participated in sports contests and other
activities on offer.
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